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We purchase cash flow nationwide.

EXECUTIVE SUMMARY EXPLANATION OF DATA

Remember, the more specific data we have, the greater the value of the debt –

 be sure your client understands this.

TYPE OF DEBT [Consumer – Credit Card – Installment Contract – Etc.]

Normally, portfolios under $1 million are hard to find buyers for and very hard to make money on. For example, if we purchase a $1 million pool for $.03 on a dollar, then our 

total gross profit is 3-5% of the amount funded or around $900; therefore, aim for bigger portfolios.

TOTAL DOLLAR AMOUNT OF PORTFOLIO AND NUMBER OF ACCOUNTS

WHAT IS THE AVERAGE SIZE OF THESE ACCOUNTS?

AGE OF DEBT
From date of the last payment is required. The date of charge-off is often available too.

IN WHAT STATE WITHIN THE U.S. IS THE DEBT RECORDED?

AGENCY PLACEMENT IS COLLECTION STATUS.

The number of collection agencies to which the portfolio was sent. If it varies, break it out by size per category. For example, $1 million primary [collected by one outside agency] 1 year old; $2 million secondary 2 years old [collected by two outside agencies]. Be specific about the number of collection attempts.
WHAT IS THE MEDIA?

What documents are available? Is debt collateralized? By what? Does debtor still possess property? Did debtor sign a contract or bill of sale? Can we get a copy of it?

   WARRANTEES

Is the portfolio clean? No deceased, bankruptcy, or fraud previously paid.

FORMAT

Is the data on the computer disc just hard copy?

FLOW-FORWARD

If the client is satisfied with the initial transaction, is there a possibility of creating an ongoing relationship [flow-forward] as they identify additional portfolios of debt, or as batches are written off?

SANITIZED ACCOUNTS

Ask clients for a sanitized sample of the accounts. This is usually an Excel document that shows information on the portfolio without identifying the person or account #. It assures the prospect that we will not contact the client. We just need to see the information that is available. If you or the prospect feel or indicate discomfort during the interview then stop. Tell the prospect that you would like to have the Master Consultant for delinquent debt contact him to complete the profile. Treat us as your financial partner.
Please include a cover sheet with this Executive Summary 

Use this cover sheet to give us additional information that would help us get the client the very best price. Be assured that all information is treated with utmost sensitivity and remains totally confidential. Email questions. After receiving your completed information, we should be able to bring an interested buyer to you within several days. Upon reaching an agreement to sell, and receiving all information from your client, your transaction can be completed within 10-14 days.
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